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• Percentage pay compensation plan

• Weekly on-time settlements

• Base plate program
 

Call 1.800.398.0466
You can also learn more online by visiting  
customcritical.fedex.com/us/temptrailer
*This rate includes fuel surcharge and is based on the following assumptions: average 2.8 loads 
a week, 74% availability and 50% load acceptance and fuel surcharge. These numbers are based 
on the actual data for the 2012 calendar year. Your individual results could vary and will depend 
on how you run your business. Information herin is current as of print date but subject to change.

Pull Our Trailers and Join the 
White Glove Services® Fleet
FedEx Custom Critical is seeking tractor teams to pull  
company-owned refrigerated trailers. Contractors  
pulling these trailers can immediately move into 
the prestigious White Glove Services fleet. 

We are seeking teams with high quality 
standards and a drive to succeed. 
We also offer the following: 

© 2015 FedEx

$5,000 
Team Sign-On 

Incentive

• More home time: the 
 independence to run when 
 you want, where you want.

• Earn a share of the revenue 
 for every load hauled. As
 freight rates go up, your 
 settlement check does too. 

• 100% of all billed fuel
 surcharges paid straight to you.
 
• Big fuel discounts at the 
 point-of-sale, no waiting for 
 rebate checks. Big fl eet 
 National Account tire prices.  
 Cash rebates on new tractors, 
 factory-direct trailer pricing. www.lease2landstar.com

1-800-622-0658

VAN•REEFER•FLATBED•STEPDECK•EXPEDITED

•HEAVY/SPECIALIZED•HOT SHOT

If you want more profi t in 
your pocket, defi ne success on 
your own terms as a Landstar 
independent owner-operator.

www.facebook.com/LandstarOwnerOperators

THE ROAD TO  

        SUCCESS
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Tell us about yourself.
When people hear John and I married 

right out of school and now partner 
an insurance agency, we’re amused 
with questions of how we keep from 
killing each other!   While we have our 
moments of healthy debate, we truly 
believe we work best as a team which is 
similar to what we hear from the most 
successful Expedite partnerships out 
there.  When respect and trust are in play, 
all partnerships can confidently succeed if 
they’re shooting for the same goals.

Can you give us a little history 
about CIS?

I started CIS in 2002 writing all 
kinds of commercial insurance from 
warehouses to auto dealerships to 
trucking risks.   Early on I realized that 
there were a lot of agents writing truck 
insurance who didn’t fully understand 
it any more than I did…and I didn’t 
want to continue to be one of them.  So 
in 2005 I achieved my “CIC” (Certified 

Insurance Counselor) designation which 
allowed me to continue higher education 
in Truck Insurance.  That stepping 
stone took me to the Motor Carrier 
Insurance Education Foundation where 
I obtained my “TRS” (Transportation 
Risk Specialist) designation and where I 
also serve as a Board Advisor.  This was 
actually interesting stuff to learn and as 
my education continued and my Expedite 
Freight niche continued to grow, John 
saw how much fun I was having and he 
jumped on board!

With such a long history in this 
industry, what are some of the 
biggest changes (or challenges) 
you’ve seen in recent years?

Undoubtedly it’s the “multi” or 
“independent” model where Owner 
Operators provide their own insurance 
vs the Motor Carrier providing the 
insurance.  The continuing educational 
background listed in the prior question is 
how I know about the potential gaps that 
can and do occur under these alternative 
models, not to mention the ongoing 
changes within FMCSA… and why both 
John and Christina in our agency both 
have their TRS designations as well.  

What are some ways our industry can 
overcome these issues?

I spent the last two years as Insurance 
Advisor for TEANA going out and 
educating Brokers, Shippers and 3PLs 
about the risk exposure they have when 
incorrectly insured Owner Operators haul 
their freight.  It’s safe to say our Expediting 
Community is now aware of the risk as 

Shelly Benisch from 
CIS sheds some light 
on the commercial 
insurance industry.

C
O

V
E

R
 S

T
O

R
Y

Q&A: 

C O N T I N U E D  O N  PA G E  8*

By Lawrence McCord, Publisher
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Q&A WITH CIS
C O N T I N U E D  F R O M  PA G E  6

we see more spot check verification of 
coverage on a per unit basis.

How important are Owner 
Operators?

At this point it’s all about the Owner 
Operator for a number of reasons.  The 
majority of drivers now provide their 
own insurance under the “multi” or 
“independent” model.  Should an Owner 
Operator hydroplane into a family of 
four or find their cargo held hostage in 
storage, it’s imperative that their insurance 
coverage is designed to adequately 
protect everyone in the circle of freight. 
“Contingent” coverage where the Broker 
or Shipper get left holding the bag should 
never come into play if insurance and 
contracts are designed correctly

You said above “It’s all about the 
Owner Operator for a number of 
reasons”…what other reasons?

Everyone knows that there aren’t 
enough professional drivers out there, but 
what they might not realize is that some 
Motor Carriers are allowing their Owner 
Ops to go onto bid boards to bid their 
own loads.  New contracts are also being 
developed where the Owner Operator has 
more of a “per trip” lease vs continuous 
lease.  The “uberization” of freight in 
some form is on the horizon, and hand-
held apps will offer the ability to expand 
the option of Owner Ops bidding on 
loads under various lease contracts.   It 
will not be identical to Uber taxi, and it 
will not completely take out the majority 
of traditional freight arrangements… but 
there will be some changes to our industry.  
All this gives the Owner Operator more 
power and a better bargaining position, 
but they also need to be properly insured 
so they don’t find themselves tossed aside 
should an uncovered accident occur.  It’s 
understandable that Motor Carriers want 
to work with Owner Operators they can 
trust.

So what is the overall concept for CIS 
as these changes occur?

Owner Operators are the lifeblood of 

CIS.  We work as their advocate to help 
them succeed by working in a partnership 
of mutual respect and mutual goals with 
their Motor Carriers.  In the end doesn’t 
everyone really just want to haul more 
freight safely and profitably with an 
avenue to a secure future?

How does CIS help solidify this long-
term trust and relationship?

We promise “CIS Certified Monitored 
and Verified Independent Contractor 
Policies” for preferred Owner Operators.  
We notify the Motor Carrier in real time 
when there is a change in his Owner 
Operator’s insurance coverage.  We 
know of no other Agency who offers this 
free service, which is amazing because it’s 
so important. 

Can you further explain how that 
helps the Owner Operator?

When a Motor Carrier is confident that 
correct coverage is in place at all times, 
they can also be confident in securing the 
position and preference of that Owner 
Operator when loads are issued.   Is a 
Motor Carrier making money when he’s 
calling an insurance company to double 
check whether or not insurance is in 
place on the Owner Op?  Of course not.  
We believe the Motor Carrier can better 
utilize that time obtaining more loads for 
the Owner Op which translates into more 
runs, more money, and more security… 
for everyone.

Anything else you’d like our reader 
to know?

Yes.  Please join us for Casino Night 
at the Races at the new Lexington, KY 
Convention Center venue for Expedite 
Expo July 15th & 16th.  Casino Night is 
one way we give back to our Expediting 
Community to say “THANK YOU!” to 
our Owner Operators.  Make sure you 
also take advantage of the current $20 
CIS Referral Rewards program that will 
culminate in a $500 “Most Referred 
Friends Winner” at Casino Night!  
www.MyCISagent.com …and Merry 
Christmas! EN
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You can get into a fully equipped van for under $70,000. And if it’s rated 

under 10,001 gross vehicle weight, you can avoid many of the Department of 
Transportation (DOT) regulations, such as hours of service requirements, which add 
a lot of complexity and cost to your business. 

So, if you’re looking to haul freight that can fit into a van -- such as auto parts, 
overnight packages, or medical supplies and equipment -- a van might be the perfect 
fit for you. But with numerous van options and configurations available, what should 
you consider as an expediter? Keep these seven points in mind.

7 FACTORS TO CONSIDER
WHEN SELECTING A VAN

FOR EXPEDITING

C O N T I N U E D  O N  PA G E  1 8*

F E AT U R E

By Sean M. Lyden, Staff Writer
If you’re considering becoming an expediter 
but not ready to take the plunge and invest 
$200,000 for a new straight truck, consider a 
lower risk option: an expedite van.
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7 FACTORS TO CONSIDER
C O N T I N U E D  F R O M  PA G E  1 6
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1. Van Make and Model
The Mercedes-Benz/ 

Freightliner Sprinter has 
been the most prominent 
van used in expedite 
applications for the past 
decade. It was the first 
d iese l -powered Euro-
style van to enter the U.S. 
market, offering high-roof 
configurations,  which 
maximize cargo space and 
enable drivers to stand 
up inside the cargo area. 
This way, drivers can avoid having to 
bend down and strain their backs while 
unloading freight, like they often had to 
do with the conventional roof vans, such 
as the Ford E-Series and the Chevrolet 
Express. 

In recent years, other automakers have 
introduced high-roof Euro-style vans to 
the U.S. market, including Ford (with 
Transit) and Ram (with ProMaster), 
giving expediters more van options to 
choose from. 

2. Gas vs Diesel 
Which engine is best for expediters?
After all, you can purchase a gas-

powered van for about $7,000 to $8,000 
less than a comparable diesel van. But if 
you’re purchasing the van for expediting, 
where you might run it for 70,000 to 
80,000 miles per year, you’ll be better off 
paying the difference for the diesel because 
of its longevity and resale advantages 
over gas, says Jeff Smith, sales manager 
at Neely Coble Company, a Freightliner 
Sprinter dealer based in Nashville, Tenn.
http://www.neelycoble.com/sprinter.asp 

According to Smith, the useable life 
of the diesel is about 400,000 miles, 

compared to 250,000 for the gas engine. 
“So, if you’re running the van for 80,000 
miles a year, and you have a gas engine, 
that van will be used up by the end of 
three years. And you probably still have 
two more years of payments on it,” says 
Smith. “But with a diesel engine, after 
three years, you still have much more life 
left in the van, which will give you much 
higher resale [than gas], giving you more 
options if you choose to trade out of the 
van at that time.”

Which vans offer a diesel engine? The 
Euro-style vans -- Sprinter, Transit and 
Promaster -- all have an available diesel 
engine. Chevrolet Express also offers 
diesel, but the van is only available with 
a standard roof height.  

3. Cargo Space
What do you plan to haul in the van? 

Your answer dictates what size van you 
choose.

For example, if you’re considering a 
Sprinter to haul pallets of auto parts, you 
would select the lighter single rear wheel 
2500 van, instead of a dual rear wheel 
3500, because the wheel wells in the 2500 

C O N T I N U E D  O N  PA G E  2 6*

Carge area inside a Mercedes  single rear 
wheel Sprinter.
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An insurance provider has declined 
coverage for a claim by a “Day-Trad-

er” Owner Operator.
Reportedly the Owner Op called the 

insurance provider “Direct” one night to 
reduce coverage “he didn’t need” in order 
to save some money on his premium.  He 
insists he called “Direct” again a few days 
later to put the coverage back on “for 
when he did need it.” 

Well an accident has occurred, and 
“Direct” says there is no record of the 
second call to add the coverage back on 
the policy.  

Bottom line, there is a sizable loss that 
the Motor Carrier will be liable to pay 
because they’re who promised that the unit 
and cargo were insured.  The Broker and 
Shipper are fighting with the Motor Car-
rier who’s fighting with the Owner Op…all 
because an Owner Operator did not think 
he needed coverage for a few days.

There is some Auto Liability in place, 
but the Owner Op removed the Motor 
Carrier as Additional Insured which 
eliminates their first dollar rights to the 
policy.  All Cargo insurance coverage was 
removed as well, and the cargo itself is 
currently in storage pending investigation 
of custody.

Had Agent “monitoring and verification 
of coverage” been in place, the Motor 
Carrier would have received a real time 
alert with “notice of coverage change” 
that the Owner Operator’s Liability was 
reduced, cargo coverage was removed, 
and the Motor Carrier was no longer 
listed as Additional Insured. EN

Example of Denied 
“Day-Trader” Claim

by Shelly Benisch,  T.R.S.,  C.I.C.

THE INSURANCE

ZONE
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7 FACTORS TO CONSIDER
C O N T I N U E D  F R O M  PA G E  1 8

take up less space than those in the 3500.
“The most popular configuration for 

expediters is the single rear wheel, high-
roof extended 2500 because you can fit 
a pallet in between the wheel wells,” 
says Smith. “If you go with the dual rear 
wheels, the wheel wells come in too close 
together and the pallets won’t fit between 
them. You would have to build a false 
floor but that detracts from your overall 
cargo area.”

However, the trade-off with selecting 
a Sprinter 2500 vs. 3500 is about 2,000 
pounds in legal payload capacity (2,994 
vs. 4,956 lbs.). So, make sure the weight 
of your anticipated maximum loads will 
fit within the capacity of the 2500.  
For more information of Sprinter specs and
capabilities, visit:
freightlinersprinterusa.com/freightliner/commercial-
vans/cargo-van

4. Stock vs. Sleeper
Do you intend to have a sleeper unit 

outfitted in the van?
“If they’re getting a sleeper built, they 

go with the Sprinter 2500 extended van 
to make sure there’s enough room for 
both the sleeper and cargo,” says Smith.

 He says that a sleeper conversion 
adds about $10,000 to $15,000 to the 
price of the van and takes about three 
to four months to complete, depending 
on the production schedule of the sleeper 
manufacturer. 

But the vast majority of Smith’s 
expedite customers -- about 80 percent -- 
don’t add a sleeper to their vans. “They’ll 
put a cot or a bunk in there or they’ll just 
pay for a hotel room when they stop,” 
says Smith.

5. Auxiliary Power
Smith recommends that expediters add 

an optional auxiliary battery to power 

refrigerators,TVs, laptops and any other 
equipment. “If you’re running all that 
equipment on a starting battery, there’s 
a good chance you’ll drain that battery 
at the worst possible time,” says Smith.

You may also want to consider installing 
fuel-powered heaters, such as those 
available from Webasto and Eberspächer, 
to minimize the need to idle the engine for 
long periods of time during harsh winter 
months, which can create issues with 
your diesel engine’s regeneration cycles 
and cause very expensive repairs.

“With the new emissions technologies 
that are on diesel vehicles, you need to 
avoid heavy idle situations as much 
as possible. So, if you choose to add a 
sleeper to your van, you need auxiliary 
power because, if you run a diesel engine 
all night long to stay warm, you will have 
issues with the [diesel particulate filter],” 
says Smith. 

6. Driver Comfort & Safety Options
When Smith specs vans for expediters, 

he says he typically includes these options 
that enhance driver comfort and safety:

• Bluetooth enabled radio to allow for 
   hands-free calling
• Backup camera
• Suspension seating
• Extra lumbar support
• Power windows, door locks, cruise 
   control
• Multi-function wheel display (which 
   gives readouts on fuel economy and 
   service intervals).

7. Van Financing
If you’re adding a sleeper conversion 

to your van, and it takes about three to 
four months to complete, how does the 
financing process work? Do you have to 

C O N T I N U E D  O N  PA G E  2 8*
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7 FACTORS TO CONSIDER
C O N T I N U E D  F R O M  PA G E  2 6

start making payments on the van while 
waiting on the sleeper to be completed 
-- when you’re not yet making money 
with it?

No, says Smith. “You’ll put down a 
deposit, and the van is then sent to the 
sleeper company for conversion. You 
don’t begin making payments until the 
van is completed because the bank is 
financing the combined van and sleeper.” 

What is the typical deposit should you 
expect to put down?

Smith says that it depends on the 
dealer but it typically ranges from 5 to 
10 percent, which would eventually 
be applied as a down payment toward 
financing the completed van.

The Bottom Line
If you’re looking for a lower risk way 

to test drive the life as an expedite owner-
operator, a van might be the right vehicle 
for you. EN

critical-shipment carrier.

We are taking delivery of a new truck and looking to add an established  
 

January 1st, 2016.

• $5,000 Signing Bonus
• 2016 Freightliner Expeditor
• Loaded Custom 110" Sleeper
• Direct TV
• 30 Amp Service for RV Resorts
• Memory Foam Bed

These shipments are temperature controlled consumer care 
products (no produce).

• Average Shipment - 2 Skids, 4,800 lbs

Please only established husband and wife, single households apply. 

CDL B
Husband and Wife or 

Single Household Team Needed

625 Kenmoor Ave. S.E Grand Rapids, MI 49546
Phone 888.376.7212    |   KentLogistics@tds.net
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On Time Media LLC, 
which produces and 

organizes Expedite Expo, 
has announced that the event 
will be held at the Lexington 
Convention Center in 
Lexington, KY, beginning in 
2016.

Expedite Expo is the only 
trade show in the North 
America focused exclusively 
on the expedited trucking 
industry. It began in 2001, 
with 10 exhibitors and 200-plus attendees 
under a tent at the Detroiter Truck Stop 
in Woodhaven, Mich.

Since 2006, Expedite Expo has been 
held at the Roberts Convention Centre in 
Wilmington, Ohio. It has grown “Expo-
nentially” as thousands of attendees 
come each year from across North 
America to learn about the newest trucks, 
career opportunities, and products geared 
specifically to owner-operators and 
drivers in expedited trucking.

On Time Media LLC said in a press 

release that the event’s growth made 
it necessary to find a new location to 
accommodate its needs.

“The Roberts Centre is a lovely 
convention center, and we’ve formed a 
strong alliance with them over the past 10 
years,” said Lawrence McCord, president 
of On Time Media. “The challenge is 
that we’ve outgrown the surrounding 
area’s capacity to accommodate our 
exhibitors and attendees. We need at 
least 300 hotel rooms on-site just for our 
exhibitors, and there are only about 110 
rooms available at our current host hotel. 

I N D U S T RY

C O N T I N U E D  O N  PA G E  3 2*

Expedite 
Expo is 
Moving to 
a Bigger 
Home

By Scott Loftis, Contributing Writer
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EXPO LEXINGTON 2016
C O N T I N U E D  F R O M  PA G E  3 0

Many exhibitors are having to travel 20 
miles or more outside of town for hotel 
rooms and restaurants, so we needed a 
venue with more convenient access to 
on-site amenities and lodging to support 
the continued growth in the number of 
exhibitors and attendees.”

McCord said that show organizers 
researched and/or conducted site visits in 
Cleveland, Columbus, Detroit, Nashville, 
Knoxville, Sevierville, Cincinnati, Dayton 
and Indianapolis before selecting the 
Lexington Convention Center. 

“We had very specific parameters,” 
said McCord. “We were looking for a 
venue that is convenient to the interstate, 
provides acres of free and safe overnight 
truck parking for our attendees, and 
offers plenty of restaurants, hotel rooms, 
and amenities to support exhibitor and 
attendee after-hours events. And the 
Lexington Convention Center fits that 
model perfectly.”

The convention center features more 
than 66,000 square feet of dedicated 
exhibit space, as well as 40,000 feet of 
meeting spaces, and a mall with a food 
court. It is attached to both the Hyatt 
Regency and Hilton Hotel. According to 
the center’s web site, it is located within 
a day’s drive of 75 percent of the U.S. 
population.

McCord indicated that the Expedite 
Expo will remain in Lexington long-term.

“With this move to Lexington, we’re 
looking forward to having more then 
1,000 hotel rooms available and flexible 
floor space to support the Expo in 2016 
and for many years to come,” he said. EN

For more details about Expedite 
Expo, visit expediteexpo.com or call 
859-746-2046.
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Sarkis Freight is a family-run 
organization and involves Welson’s sister 
Whitney. At the 2015 Expedite Expo in 
Wilmington, OH, Whitney was asked 
about the success of Sarkis Freight and 
how they have managed their growth so 
smoothly. Whitney smiled and replied, 
“I have a very intelligent older brother.” 
To the same question, Welson responded, 
“We love what we do and we love 
building relationships with our partners 
over the road!” The term “partners” is 
very critical to the way Sarkis Freight 
does business. They do not have drivers 
in their fleet; they have business partners.

But in order to grow as a fleet, where 
does Sarkis go for trucks? “When we 
first decided we wanted to get our feet 
wet in the industry we were clueless! 
When we made our first phone call to 
John (Lalonde) we didn’t know anything 
about trucking. John educated us for 
months prior to us pulling the trigger on 
our first unit,” Sarkis raved. But Sarkis 
was obviously just getting started. “At 
first, I thought he was a good salesman! 
However, he was right about everything 

he told me! It was one of the best 
investments we made and it kick-started 
our company! Not to mention, Fyda has 
helped us with financing. They believed 
in us and they bought into our vision.”

He went on to explain how Fyda 
and John did far more than just sell 
them a series of vehicles. “John is 
continually educating our company 
about the industry and forecasting the 
future as well. He is extremely passionate 
about expediting and building the best 
trucks for our partners over the road.” 
Every single truck in the Sarkis fleet is 
from Fyda Freightliner and they plan to 
add many more over the next year.

Sarkis concluded by exclaiming, 
“Without John Lalonde & Fyda 
Freightliner, Sarkis Freight would not be 
one of the fastest-growing companies in 
the expediting industry today!”

For more information on Fyda 
Freightliner, please contact John 
Lalonde at 800-589-3932 x 1214.

One of fastest-growing names in
Expedite fleets, Welson Sarkis partners 

with Fyda Freightliner

A D V E RT I S E M E N T

Sarkis Freight out of Metro Detroit 

is one of the most expansive small 

fleets over the last 18 months. They 

have grown to over 20 trucks in less 

than two years and do not show 

any signs of slowing down. If you 

haven’t already heard his name in 

the industry, the man at the top is 

Welson Sarkis. 
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Classifieds Place your ad by calling

859-746-2046

Owner Operators - Straight Truck - 
Ohio 
888-306-2217

Straight Trucks Needed 
888-249-9038

Solo Tractor Owner/ Operators - 
Truckload 
888-513-0462

looking for Owner/Operators
888-699-5884

Dry Van O/O Needed (Trailer 
Required) 
888-829-3387

CDL B Company Driver - Straight 
Truck - Teams 
888-267-9720

Tractor Contractors 
888-502-8103

Wanted: Straight Truck TEAMS 
Owner Operators
888-249-9028

Straight Truck OO Needed!
888-757-6743

Straight Truck Owner Operators 
Needed 
888-887-9974

Class B - Straight Truck - Columbus, 
OH 
888-268-7008

CDL B Single Household Team 
Needed 
888-838-5108

NEED Straight Truck O/O’S
888-234-5822

Regional Class A and B Drivers 
Lower Michigan! 
888-674-8297

Tractor driving opportunities
888-498-2256

TRACTOR O/O - MICHIGAN AND 
MIDWEST 
888-404-2218

Looking for Straight Truck Owner 
Operators 
888-306-2217

Lease a 2012-2014 Freightliner 
Cascadia Today 
888-249-9038

Flatbed Owner/operators NEEDED!
888-513-0462

Contractor looking for Drivers
888-699-5884

Sprinter Van O/O Welcome
888-829-3387

Team Straight Truck Owner Ops 
$3,000 Sign-On Bonus 
888-267-9720

Contract Drivers 
888-502-8103

Wanted: Tractor-Trailer TEAMS 
Owner Operators 
888-249-9028

Cargo Van OO Needed!
888-757-6743

Ohio - Straight Truck - Owner 
Operators 
888-268-7008

CDL B Husband/Wife Needed!
888-838-5108

Fleet Owner Wants CLASS A Driver 
for Expedite 
888-234-5822

Indianapolis Class A Drivers HOME 
DAILY 
888-674-8297

Straight Truck Drivers 
888-498-2256

Straight Trucks - O/O - Teams and 
Solos 
888-404-2218

Straight Truck – O/O - Positions 
Available 
888-306-2217

Team Drivers Needed- Straight 
Trucks 
888-513-0462

YOU decide your loads, your 
schedule! 
888-699-5884

Cargo Van O/O Welcome 
888-829-3387

Need Straight Truck Teams ASAP
888-267-9720

Independent Contractors 
888-502-8103

Wanted: Straight Truck Owner 
Operators
888-249-9028

Class B Company Driver - Straight 
Truck
888-268-7008

Great Home for Straight Truck 
Owner Operators 
888-674-8297

Tractor driving opportunities
888-498-2256

Straight Trucks - O/O - Teams and 
Solos 
888-404-2218

Class A, B Owner Operator - Straight 
Truck - Teams, Solo 
888-234-5822

Multiple Openings for CDL A and B 
Drivers / O/Os! 
888-674-8297

Class B Contract Drivers - Straight 
Truck - Solo & Teams 
888-498-2256

Owner Operator Truck Drivers 
Needed 
888-404-2218

Class B Drivers, Straight Truck, 
Immediate Openings 
888-306-2217

Class B Owner Operator - Straight 
Truck Drivers 
888-249-9038

STRAIGHT TRUCK TEAM DRIVERS 
NEEDED! 
888-513-0462

Tractor Trailers and Straight 
Trucks 
888-699-5884

Owner Operators Straight Trucks 
That Want Miles 
888-829-3387

Owner Operator Flatbed Drivers - 
Home Weekends 
888-267-9720

Independent Contractors 
888-502-8103

Lease Purchase a Tractor-Trailer!
888-249-9028

Sprinter & Small Straights OO 
Needed!
888-757-6743

Semi Owner Operators van,reefer or 
flatbed 
888-887-9974

Class B Drivers, Straight Truck, 
Immediate Openings 
888-268-7008

CDL B Team Needed 
888-838-5108

Teams and Solos Needed for 
Scheduled Lanes! 
888-234-5822

Class A Positions Available!
888-674-8297

Lease Purchase Tractor 
888-498-2256

Straight Truck Owner Operator 
Teams Needed 
888-404-2218

TRUCKING CAREERS
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Drivers and Owner-Operators 
Needed! Class A and B drivers in 
demand! Top tier pay programs. 
Company positions available. Regular 
home time + benefits. 
Scott  419-861-3430

Class A CDL Driver wanted I’m 
looking for a Class A CDL driver with 
at least 2yrs driving experience. 
Must be able to pass a drug test and 
possess a clean mvr.
Gordene  678-740-9235

CARGO VAN DRIVER WANTED 
MUST HAVE EXPERIENCE. OWNER 
PAYS FUEL AND TOLLS. 
Samantha  678-544-5226

EXPEDITE DRIVER WANTED 
FOR STRAIGHT TRUCK. SINGLE 
OPERATION. FREIGHTLINER, NO 
TOUCH FREIGHT, LIGHT LOADS, 
CLEAN MVR.
James A  615-618-7851

OTR DRIVER Looking for a 
professional driver for 2015 
Freightliner Cascadia Evolution 
to haul dry van loads for the small 
trucking company.
Kbb  913-788-1090

fedex custom critical van HELLO 
,WE HAVE OPENINGS FOR FEDEX 
VAN DRIVERS . EXPEIRIENCE 
HELPFUL BUT CDL,HAZ,PASSPORT 
NECESSARY. 60/40SPLIT 100%FSC 
DRIVER.
Robin  765-369-8068

NEED FEDEX CC DRIVERS $1200 
- $1500 + WEEKELY Looking for 2 
EXPERIENCED, MOTIVATED Straight 
Truck Drivers to haul for FedEx 
Custom Critical Fleet Owner. DOD 
Clearance.
Leonardo  954-604-8411

Driver Wanted AFFORDABLE 
TRANSPORT 11965 Caves Rd 
Chesterland, OH 44026 440-655-1516 
We have a very nicely set up, no log 
required.
Bob  440-655-1516

Expedite Drivers needed ASAP I am 
looking for drivers (solo or tems) for 
expedite truck and cargo van. The 
truck and van are leased to FedEx 
Custom Critical.
Ahmed 313-623-3610

Driving position in Sprinter available 
with Load 1 Now taking applications 
for an honest individual to drive 
a Sprinter 2500. Must meet D.O.T 
regulations and be able to pass a drug 
screen and physical. 
Robert 219-513-6430

Vet owned fleet needs tractor team 
for Panther DoD Driving opportunities 
available for teams from ANYWHERE 
in the US with Class A CDL. MSR 
Transport Services is a Veteran 
Owned Company.
Rob  330-571-9502

Established Teams Wanted Currently 
seeking established teams (husband-
wife, family members, friends) for 
Panther Straight Trucks. 
Maureen  800-869-2091

husband and wife team wanted for 
possible lease purchase opportunity. 
percentage to increase upon 
performance, we are leased on with 
diamond.
John  843-230-0892

NEED 2 FEDEX CC DRIVERS $1,200 
- $1,500 + WEEKELY Looking for 2 
EXPERIENCED, MOTIVATED Straight 
Truck Drivers to haul for FedEx 
Custom Critical Fleet Owner.  DOD 
Clearance.
Leonardo  954-604-8411

Looking for a team Need a team for 
a 2007 Hino, carrier is Load One. Two 
beds, tv, fridge, dvd and microwave. 
Pay is 60/40 on loaded miles.
Oney  937-416-5415

Seeking Teams for new trucks. We 
are seeking teams for new trucks 
to run otr. You will have a fuel/
mastercard for fuel and any other 
expenses that may arise.
Michael  850-304-4767

Team Wanted for Tractor - Pays 42% 
plus Tractor team needed for truck 
currently signed on at Panther. I will 
consider moving the truck to another 
carrier for an established same 
household team. 
Jlane 330-644-4997

Husband /Wife Team for Fedex 
White Glove, T-val Our great team on 
this truck left us due to health issue. 
Fedex White Glove, T-val..we make it 
happen.
Speedo 574-583-0969

Panther ST. and a very special deal I 
know no one wants to drive an older 
truck but I have an offer to make. 
This is a 2005 with everything. 10 
speed Auto-shift, MBE 4000 engine.
Larry 734-985-0544

FedEx CC TRACTOR TEAM (w/g tval 
or dry box) Allen Expedited Transport 
LLC is seeking to partner with an 
established team to drive one of 
our trucks.  The truck available is a 
beautiful 2015 Freightliner Cascadia.
Michelle 931-372-0077

2016 Freightliner M2112 100” Bolt 
custom sleeper, Airliner suspension, 
Aluminum wheels, DD13 engine, 370 
horsepower
Call Deanna at 888-619-9172

2016 Freightliner Cascadia 113 Brand 
new! Factory Dinette Option, Fridge, 
Inverter, Microwave, Cummins 
ISX12 engine, 410 horsepower
Call Tony at 800-258-7795

2016 114SD Freightliner loaded 
heavy duty chassis. Detroit power, 
Allison RDS trans, locking Diff, 70 
gal fuel tank.
Call Heath at 800-899-8696

2012 Hino 338 260 Horsepower, 
Manual 6 Speed, 4 Rows E Track, 
Dinette, Large Refrigerator/Freezer, 
Sink. Microwave Oven, Flat Screen TV.
Call John at 888-556-4089

2013 Freightliner Cascadia APU, 
Factory warranty, refrigerator, 
inverter, 72” double bunk condo, 
financing available.
Call Jason at 877-349-9303

2014 FREIGHTLINER Sprinter 2500 
Cargo Van Ext. This van has been 
built with the Expediter in mind! We 
have added features like the Multi-
Funtion display.
Call Jeff at 888-232-3619

2014 Mercedes Benz Cargo Van 3500 
High Roof DRW Brand new diesel 
cargo van.
Call Dan at 888-858-8292

2016 Western Star 5700XE The all 
new 5700XE is here! 82” condo 
sleeper, 505 horsepower, air 
ride suspension, 13 speed fuller 
transmission.
Call Brandon at 888-881-1872

Thinking about buying a new truck? 
For the undisputed best custom 
expediter available…
Call Jeff at 800-456-8782

2012 Kenworth T660 Clean, well 
maintained, good inside, outside and 
on the road. 455 HP MX, 10 speed, 
426,425 miles well maintained miles. 
72” sleeper.
Call Ken at 918-232-2664

For sale by Owner 2010 Freightliner 
Sprinter 170,000 miles with erails on 
floor, four straps, and fold up bed/
moveable wall. leased with EPO.
Jack 276-275-0677

2013 M2-112 Freightliner-- Price 
Reduced!
this 2013 Freightliner 1 Owner. Owner 
& Operator, Truck has 382,000 miles 
and all the extras you need.
Larry 423-215-8105

EXPEDITE TRUCKS 
FOR SALE

DRIVER WANTEDTEAMS WANTED
Classifieds Place your ad by calling

859-746-2046 TRUCKING CAREERS & OPPORTUNITIES

A Plus Expediting 888-896-1844

Albatross Express 888-223-3047

All State Express 888-691-8304

Bolt Express 888-281-6865

Diamond Delivery Service 888-520-7928

Expediter Services 888-565-6403

FedEx Custom Critical 800-398-0466

Hazel’s Hot Shot 888-240-3096

Jung Express 888-575-6251

Kent Logistics 888-376-7212

Landstar 800-622-0658

Load One 888-824-4954

Panther Premium 866-344-5898

Premium Transportation Logistics 888-471-7811

Roadrunner Expedite 888-565-6586

Tri-State Expedited Service 888-245-4325

Try Hours 888-284-4179

V3 Transportation 888-216-9671

COMPANY PHONE HIRING

TRACTORS

CARGO VANS

STRAIGHT TRUCKS

REEFER

FLATBEDTEAMS SPRINTER VANS

TIP! Keep track of who you have called and 
yet to call by checking the box next to 
the company name.

FIND MORE TRUCKING JOBS @

&
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